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TUHF launches its new securitisation – Urban Ubomi 1 (RF) Ltd 

• TUHF are proud of the March 2021 milestone transaction – South Africa’s first
Social Bond ABS structure listed on the JSE's Sustainable Bond Index issued in
terms of TUHF's Sustainable Bond Framework and verified by ISS ESG

• TUHF raised R609m from the capital markets from this issuance

• The Tap issuance of Urban Ubomi 1 is TUHF’s next step on its journey to gain
greater access to the debt capital markets

Executive Summary

2017 
R280m 
DMTN*

2018 R500m 
Securitisation 
TUHF Urban 2019 R150m Tap 

Issue TUHF Urban

2020 R280m 
Rollover*

2021 March    

R609m Raised 
Securitisation 

Urban Ubomi 1

2022 January 
R500m Tap Urban 

Ubomi 1 

• TUHF plans to establish a range of funding programmes/ facilities to eliminate funding as a constraint
to growth and match asset/liability maturity mismatch

• Urban Ubomi 1 and the Tap issuance is the continuation of this strategy. This is the first Tap Issuance
under this issuer and second refinance of TUHF’s recently executed Vuselela ZAR700m warehouse
which was executed in 2020 with funding and assistance from Standard Bank, our arrangers
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Impact Through Scale

Leading provider of residential commercial property finance 

for in the inner cities of South Africa

44 400
units financed

5 Offices
in SA

141
suburbs

18 Years
in operation

403
borrowers

Who We are

688
buildings

R 3.9 Billion
Current Book

R 6.6 Billion 
Financed since Inception

58% of new 
loans to PDI’s 

Urban Land Reform

Our Vision

TUHF achieves commercially competitive returns to shareholders and investors 

with significant development impact
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Specialised approach 
to risk

• Best practice in loan 
cycle management

• Unique character and 
financial assessment 
model

• Loan appraisal and 
loan servicing focused 
on inner city property 
risks

• Management’s deep 
expertise of inner city

WHAT DIFFERENTIATES
US
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What makes us different?

Specialised knowledge 
of inner city

• Major Metros with 
areas of urban decline

• Municipal 
improvement 
programmes (UDZ)

• Convenience - access 
to schools, transport 
systems and 
businesses

• High price sensitivity

• Existing infrastructure

Hands on presence

• Unique ability to spot 
potential in people

• Poised to connect and 
build relationships

• Street level presence

www.tuhf.co.za 5



Our Business Case for Inner Cities

Urban
Densifi-
cation

Multi-sector 
economyNodes of LED

Existing
Infrastruc-

ture

Urbanisation
Trend

High Demand

Technology 
Trend

Energy Price
Trend

Why 
inner city?

www.tuhf.co.za 6
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Industry and Market View



Industry view
• Increase in socio–economic and political risk due to violence and looting in KZN 

and parts of Gauteng.

• No TUHF funded projects were damaged.

• TUHF requires building insurance, incl. SASRIA cover.

• Concern is that there may be significant local economic impact that may affect 

jobs and unemployment and foreign investment.

Date 31-Jan-21 28-Feb-21 31-Mar-21 30-Apr-21 31-May-21 30-Jun-21 31-Jul-21 31-Aug-12

No Instalments 4 4 4 5 5 6 4 7

Full Pmt 50 54 56 51 53 53 55 53

PartialPmt 1 0 0 0 1 3 2 2

NoPmt 6 3 1 5 2 0 1 0

Total 61 61 61 61 61 62 62 62

No Direct Impact of Unrest
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Industry view
• Vacancies (Rode) - National residential vacancies across all sectors reduced to 10.1% 

after hitting a peak of 13,1% in the 4th quarter of 2020

• Rode Vacancies in 4 major provinces KZN(16.1%), Gauteng deteriorated to 11,95% from 
11,35% in the last quarter, Western Cape (5%), Eastern Cape (10,1%)

• The above vacancies represents vacancies across the different residential sectors i.e., 
Affluent, Affordable and social

• Nodal analysis shows that the affluent market seems to be driving these vacancies.

• Within TUHF, our vacancies continue to outperform the market. In KZN, WC and EC 
our vacancies are below 5%. In Gauteng, the vacancies are still on average around 8-
10% but in certain nodes we seeing vacancies drop below the 8%

• Rentals have generally remained static, but we are starting to see nominal increases in 
WC, KZN and EC.

• TUHF uses a conservative cap rate (13%) and so we have not seen values negatively 
impacted relative to our valuations

Vacancies and Valuations
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Servicer Business Performance



TUHF Group Collections since January 2020
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Business Performance - Collections
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Default History

• Volatility of new defaults (90 days arrears) to be expected due to lumpiness of the portfolio. The analysis excludes any 
subsequent recoveries (88% as per GCR).

• Defaults have been higher than long-term average since 2019 due to Maboneng portfolio liquidation, weakening economy 
and impact of Covid.

• GCR’s default rate takes into account all defaults noted in TUHF’s history.

• The fact that recent defaults have been higher than the historic average could impact the capital structure of UU1 in 
executing the tap issue - if required TUHF will increase the Sub Loan.

• The additional UU1 tap portfolio excludes assets in arrears. The loans in UU1 have performed well despite the challenging 
environment.
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• The business was impacted in 2020 most severely during hard lockdown with 
collections dropping to 50% in May/June. Client repayments were consequently 
reviewed based on supporting information and reduced / grace period granted for 
3-4 months

• No further client payment arrangements were made in 2021 and full funder 
payments have been made from October 2020 and 2021

• Credit was closed for 6 months but re-opened on a deal-by-deal basis from 
September 2020

• Project cashflows are stressed for all new approvals to ensure a minimum DSCR 
ratio of 1.1x is achieved

• Group collections continue to recover at 92%, target improvement to 95%

www.tuhf.co.za 14

Business Performance 
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• R975m approval target and disbursement at R700m

• Business continues to focus on cementing our position as a leading impact 
investor (Urban Ubomi Sustainable Bond Framework and JSE 
Sustainability Index)

• Approvals for new projects is active and good project pipeline is building to attain at 
least R650m disbursements

• R394m approved deals in Closing (Appraisal Pipeline in excess of R500m)

• In-city and inner-city strategy – focus on inner-city but target near node areas e.g.
Randburg

• Focus on net loan book growth, income growth and lower CTI

www.tuhf.co.za 15

Business performance : Looking ahead



Servicer Financial Performance 
and Funding Architecture
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Financial Results

TUHF LIMITED GROUP

2021 2020 2021 2020

Interest income 377 335 441         475 740 835       264 619 420       402 913 173       

Interest expense 251 946 412-         312 847 685-       173 356 867-       260 005 993-       

ECL impact 11 171 058            46 765 541-         4 581 854            54 454 391-         

Income from Lending 136 560 087         116 127 609       95 844 407          88 452 789         

Other income 4 375 359              8 160 864            16 243 241          12 767 218         

Operating costs 111 032 162-         116 817 403-       106 167 487-       113 766 824-       

NIBT 29 903 284           7 471 070           5 920 161           12 546 817-         

Tax 6 785 892-              456 404-               596 201-               1 983 281            

Profit / (Loss) after tax 23 117 392           7 014 666           5 323 960           10 563 536-         

* Assessed loss R 45 m IFRS 9 - 85% doubtful debts allowance , SARS directive 

Covenants

DSCR 1.1 x achieved 1.2 x achieved 1.2 x

INTEREST COVER 1.1 x achieved 1.2 x achieved 1.2 x

GEARING < 90% achieved 78% achieved 78%

BAD DEBTS < 5% achieved 0% achieved 0%

ARREARS < 12.5% / 10% not achieved 10.24%not achieved 14.62%

Performance CTI/ROE (measured at Holdings Group)
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Highlights

• Difficult covid operating environment resulted in focus on business recovery due to hard 
lockdown and impact on group collections

• Disbursements of R311m (target exceeded R300m) against levels previously attained, R756m in 
2020

• Operating costs declined and all staff retained with no incentives across the board
• IFRS 9 doubtful debts SARS application successful, R45m assessed loss created (directive 85% 

allowance)
• ECL provisions conservative, audited and sufficient to cover loss, additional R49m from watchlist 

(5% TUHF)

Change in Rating Outlook

• Review in 2021 changed the outlook to BBB- stable citing significant improvement 

in asset quality, improved liquidity and reduced maturity mismatch

www.tuhf.co.za 18

Financial results – TUHF key highlights
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Funding for operations
• Minimum 3-6 months ‘cash’ to fund operations

Ability to repay lenders out of asset cash flows (not by rolling funding)
• Securitisation is naturally designed like this (and so are the bank warehouse 

facilities)
• For all the rest: liability structure matches expected asset cash flows within agreed 

tolerances with a key focus on shorter maturities

Cover for disbursements to borrowers
• Available facilities always > current pipeline
• Specific facilities matched to asset types/stages e.g. construction, interest only, 

those eligible for warehouses etc.

Having enough additional risk capital/liquidity to…
• Meet covenants
• Handle foreseen/expected losses
• Handle unforeseen losses
• Grow (both the book and further capital investment)
• Cover any shortfalls on the above categories e.g. funding of non-performing assets, 

shortfalls in liquidity etc.

Funding Architecture for Growth

19www.tuhf.co.za



Liquidity

• R700m bank warehouse remained available throughout 2020 and 2021, repaid 
from Urban Ubomi securitisation proceeds and reinstated

• 70% of all funding likely to be sourced from structured finance capital market deals
• TUHF Urban - R500m
• TUHF Urban Tap – R150m
• Urban Ubomi – R672 m
• Urban Ubomi Tap – up to R500m

Balance sheet purpose will be asset origination and funding new asset classes e.g. students, large loans 
etc. So, we will continue sourcing new bilateral facilities on balance sheet for this purpose.

• R200m bilateral concluded with EPPF (JIBAR + 1.72%) and no loans with arrears covenant

Aligning with Bank Risk Measures

• This will require a review of the balance sheet capital structure and has other implications i.e.
application of Basel III / IV, Tier II capital issuances for TUHF Limited, measurements and 
covenants, dedicated funding of NPLs, and creation of TUHF Operations entity as servicer

• Interaction with stakeholders (funder, rating agencies, arrangers) shows importance of strategic 
alignment to Bank-type measures to ensure risk mitigation

www.tuhf.co.za 20
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Securitisation Performance



Securitisation Performance

TUHF Urban Finance

• TUHF Urban continues to show resilient collection levels.

• Structure continues to pay capital to Noteholders

• GCR upgraded the Class B notes credit rating from BBB-(ZA)(sf) to 
BBB(ZA)(sf). 2222



Securitisation Performance

23

Urban Ubomi 1

• Strong collections to date

• Class A notes partial redemption in May, August and November 
2021

• GCR changed rating on all notes from evolving to stable as security 
cessions perfected.

23www.tuhf.co.za 23



Urban Ubomi Tap Issuance

Urban Ubomi 1 Tap Issuance



Sustainable Bond Framework 

• Sets the basis for the identification, selection, verification and reporting of the sustainable financing that is eligible 
for being financed by proceeds of the Sustainable Bonds issued by TUHF and the management of such proceeds

• TUHF adheres to the latest edition of the International Capital Markets Association (ICMA) Social Bond Principles 
(SBP), Green Bond Principles (GBP) and Sustainable Bond Guidelines (SBG)

• ISS-ESG has conducted a Second Party Opinion (SPO):

www.tuhf.co.za 25

ISS ESG’s SPOs provide 

Sustainability, Green and 
Social bond issuers with a 
credible and independent 
assessment of the 
sustainability quality of 
their bonds. 

Those that meet ISS 
ESG’s rigorous global 

standards give 
sustainability-oriented 
investors security that the 
projects they fund are 
suitably green or social.
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Urban Ubomi 1 Social Bonds  

26

• Opinion: “ISS ESG considers that TUHF’s rationale for issuing green, social and sustainability bonds aligns with 
the company sustainability strategy. ISS ESG finds that the eligible projects under this Sustainable Bond 
Framework can support TUHF’s lending to green and social projects. In the context of its framework, the issuer 
sets clear and credible sustainability investment criteria for its investments under the framework.” 

• Net proceeds of this bond are to be used to (re)finance Social Bond Assets that have been selected through the 
TUHF Sustainable Bond Framework

• Social Bond Asset Categories have been
identified by TUHF as aiming to increase the
positive impacts on society. The Sustainable
Bond Framework allows for a broad range of
categories (see table for categories included
in current Social Bond Asset Portfolio)

* Contribution of the sustainable bond framework to the UN SDGs pg 16 SPO

www.tuhf.co.za



Urban Ubomi 1 Assets : Impact Reporting 

Combined portfolio composition

5 022
Affordable housing 

units financed

contribution to local 
municipalities’ property 

rates and utilities

406
new short-term

jobs created

363
new permanent

jobs created

115
SMME’s Supported

189
buildings

R1,15 bil 
Of Loans to SMME’s

57%
new loans to PDI’s in UU1

Urban Land Reform
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Urban Ubomi 1 Programme Overview
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Programme comparison summary

• See Annexure A for the structural diagram and description

Urban Ubomi 1 (RF) Ltd TUHF Urban Finance (RF) Ltd

Programme Limit ZAR2.5bn ZAR2bn

Revolving Period N/A 4 quarters

Issue Period (from Initial Issue Date) 8 quarters 4 quarters (Revolving Period)

Subordinate Loan % of deal size 9.25% 10% (Class E Notes)

Liquidity support Arrears Reserve and excess spread Excess spread

Rating Agency GCR Ratings GCR Ratings

Max achieved rating on Class A Notes
AAA(za)(sf) on Class A1 Notes

AA+(za)(sf) on Class A2 & A3 Notes
AA-(za)(sf) on Class A Notes

Targeted tap issuance and existing noteholder protections
• TUHF are targeting to fund up to R500m of additional assets in Urban Ubomi 1 under the proposed tap issuance

• Tap issuances are permissible under the programme and each Series of Notes issued following the Initial Issue Date will rank the
same (have the same Designated Ranking) as the outstanding Class of Notes on such Issue Date

• The issuance will be subject to, amongst other things:

o A written confirmation from GCR that the rating of the existing Notes won’t be worse than the ratings published in the pre-sale
report prior to the Initial Issue

o No dilution of credit enhancement in respect of each Tranche of Note relative to the credit enhancement as published in GCR’s
pre-sale report prior to the Initial Issue

o The weighted average margin of all Classes of Notes post issuance is not greater that the that of the Notes immediately prior to
the issuance plus 20bps

28



Urban Ubomi 1 Capital Structure
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Capital structure overview and cash flows

Note
Description

Target Rating
Allocation of interest amounts in Pre-

Enforcement PoP
Allocation of redemption amounts

in Pre-Enforcement PoP

Class A1
Floating Rate

AAA(za)(sf)
Interest paid pari passu and pro rata with all Class A 

Notes at senior position
First to receive redemption amounts starting from the 

first Interest Payment Date

Class A2
Floating Rate

AA+(za)(sf)
Interest paid pari passu and pro rata with all Class A 

Notes at senior position
Will only receive redemptions once all Class A1 Notes 

have been redeemed

Class A3
Fixed Rate

AA+(za)(sf)
Interest paid pari passu and pro rata with all Class A 

Notes at senior position
Receives redemption pari passu and pro rata with 
Class A2 subject to no Class A Principal Lock-Out

Class B
Floating Rate

A-(za)(sf)
Interest paid after Class A Notes at senior position 

and then junior if PD >= Class C

May receive pro rata redemption with Class As subject 
to no Principal Lock-Out otherwise redeems once all 

Class As have been redeemed

Class C
Floating Rate

BBB(za)(sf)
Interest paid after Class B Notes at senior position 

and then junior if PD > 0
Will receive redemptions only when all Class B have 

been redeemed

Redemption Options at Coupon Step-Up Dates

• All collections received from the Relevant Assets will be applied strictly in accordance with the Priority of Payments

• See Annexure D for the summary of the complete Priority of Payments

All the Class A1 Notes will be partially redeemed from their respective first Interest Payment Dates. Outstanding 
amounts on the 3-year Coupon Step-Up Date may be redeemed through the sale of Relevant Assets OR refinanced 
through the proceeds from new notes issued at such time 

A1

If Class A1 Notes are refinanced then the new Note issued to refinance the Class A1 Notes will be the first to be 
partially redeemed and will again amortise from its first Interest Payment Date. It is expected that this Note will be 
mostly redeemed by the 5 year Coupon Step-Up Date. At this point all outstanding Notes may be redeemed through 
the sale of Relevant Assets OR refinanced through the proceeds from new notes issued at such time 

CBA3A2A1

29



Urban Ubomi 1 Credit Protections
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Structural credit enhancement and liquidity support
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• Proceed from the issuance of Notes together
with the Subordinated Loan will be used to
fund the acquisition of the Relevant Assets and
to fund the Arrears Reserve

• On each Issue Date the amount of Relevant
Assets will exceed the Notes in Issue resulting
in a positive overcollateralized position for
Noteholders

• The Principal Deficiency, Interest Deferrals and
redemption mechanisms in the PoP aim to
maintain or improve the level of
collateralisation for the Noteholders (see
following slide)
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• The Subordinated Loan provides the first loss
protection in the capital stack

• Class C Notes and the Subordinated Loan credit
enhance the Class A Notes and Class B Notes

• Class B and C Notes and the Subordinated Loan
credit enhance the Class A Notes

• In a Pre-Enforcement Priority of Payments the
Class A2 Notes and Class A3 Notes are time
subordinated to the Class A1 with regards to
principal redemptions only
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• Portfolio Covenant is set at 300bps over Prime

o Weighted average margin of indicative pool
is [328] bps over Prime

• Issuer will swap Prime exposure for 3m Jibar +
350 bps

• Senior expenses (items 1 to 6) before
Noteholder Interest are expected to be 170bps
in the first year

• Approximately [460]bps of spread available to
pay interest on Notes and then to trap to
redeem Notes in addition to principal
collections (see following slide)
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• Will be funded

o on each Issued Date from the proceeds of
the Notes and the Subordinated Loan; and

o on each Interest Payment Date in the PoP

• Arrears Reserve Required Amount

o up until the Class A Notes are redeemed in
full will be 3.05% of the Class A Notes as at
the most recent Issue Date.

o If no Class A Notes but Class B Notes
outstanding then will be 3.05% of the Class
B Notes as at the most recent Issue Date

• Available to fund items 1 to 8, 15 and 18 in
Pre-PoP



Urban Ubomi 1 Credit Protections
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Mechanisms for enabling and trapping of spread in the Pre-Enforcement PoP

Principal Deficiency (PD) 

Interest Deferral Events (IDEs)

Potential Redemption Amount (PRA)

• Level of Relevant Assets vs. Notes (overcollateralization) monitored
through PD

• PD mechanism tracks the PRA amount (see below) vs. actual amount
available in the Pre-PoP at item 11 in the Pre-PoP to meet the PRA

o If insufficient cash available, then a PD arises

o PDs are added to the PRA – effectively requiring the trapping of
spread

o PDs result in IDEs (see below)

• PRA tracks the movements in the Relevant Assets and specifies the
intended amount that should be allocated in the Pre-PoP to maintain
the overcollateralized position of the Noteholders

• In addition to actual movements (repayments, pre-payments, re-
advances etc.) and PDs (as per above) the PRA tracks anticipated
deterioration in Relevant Assets and requests that spread be trapped
– 50% of new NPLs in the period

• Occurrence of IDEs result in interest payable on Class B Notes and
Class C Notes being payable at a junior position in the Pre-PoP -
items 17 and 20 respectively

• IDEs occur depending on the quantum of the PD and are there to
preserve the relative ranking of the Notes

• IDEs enable more spread to flow down in the Pre-PoP to better
enable cash flows to meet the PRA

31



Urban Ubomi 1 Assets
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Portfolio of Relevant Assets

Indicative combined pool as at 
31/10/2021

Eligibility Criteria*

Outstanding Principal Balance ZAR 1,144,838,552 n/a

Number of loans 184 1 loan per property

Maximum individual loan amount ZAR 47,634,430 < ZAR 50,000,000

Current LTV Ratio Maximum 79.30% < 80%

Margin Minimum 2% (Prime) and 6.1% (Jibar) > 150 bps (Prime) or 475 bps (Jibar)

Original Tenor 15 years n/a

Remaining Tenor 14.9 years < 15 years

• Proceeds from each issuance of Notes together with the Subordinated Loans will be used to acquire the Loan Agreements and
Related Security (the “Relevant Assets”)

• Each Relevant Asset must satisfy the Eligibility Criteria and the Portfolio Covenants must be maintained following the inclusion of
each Relevant Asset

* See Annexure B for full list of Eligibility Criteria

Indicative combined pool as at 
31/10/2021

Portfolio Covenant**

Weighted average Current LTV 58.03% < 65%

Proportion of loans with Current LTV >70% 19.23% < 25%

Weighted Average seasoning 35 months > 12 months

Weighted average margin (over Prime) 328 bps > 300 bps

** See Annexure C for full list of Portfolio Covenants



Urban Ubomi 1 Tap Issue Offering
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Tranching of targeted deal size of up to ZAR500m (incl. Subordinated Loan)

Note
Description

Designated 
Ranking 

Target 
Rating

Size 
(ZAR’m)

Size 
(% of 

Combined 
Deal)

CE 
(% of 

Combined 
Deal)

Coupon Step-
Up

Date

Final Legal 
Maturity 

Date

Indicative 
Price 

Guidance

Class A4
Floating Rate

Class A1 AAA(za)(sf) [88] [23.8%]

[30.7%]

15 May 2024 15 May 2043 [140 – 160]bps

Class A5
Floating Rate

Class A2 AA+(za)(sf)

[222] [45.5%]

15 May 2026 15 May 2043 [180 – 210]bps

Class A6
Fixed Rate

Class A3 AA+(za)(sf) 15 May 2026 15 May 2043 TBC

Class B
Floating Rate

Class B A-(za)(sf) [118] [16.4%] [14.3%] 15 May 2026 15 May 2043 [250 – 300]bps

Class C
Floating Rate

Class C BBB(za)(sf) [11] [3.1%] [11.2%] 15 May 2026 15 May 2043 [375 – 425]bps

Sub-loan n/a Unrated [67] [11.2%] n/a n/a n/a n/a
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Urban Ubomi 1 Tap Issue Timetable and Contacts
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Tap Issue in February 2022

• Targeted auction date – week 7 February 2022

• Settlement of Tap Issue – T + 5 business days

Paul Jackson
CEO

Phone: +27 (0)82 387 8360
Email: PaulJ@tuhf.co.za

Marc Hearn
Executive: Debt Capital Markets SA

Phone: +27 (0)74 138 4085
Email: marc.hearn@standardbank.co.za

Ilona Roodt
CFO

Phone: +27 (0)82 451 8231
Email: IlonaR@tuhf.co.za

Sivandra Govender
Operations Executive

Phone: +27 (0)84 556 5082
Email: SivanG@tuhf.co.za

Nicholas Gunning
Arranger: Debt Capital Markets SA

Phone: +27 (0)82 786 9267
Email: nicholas.gunning@standardbank.co.za

Tebogo Moseamedi
Finance & Treasury

Phone: +27 (0)79 139 7335
Email: Tebogo@tuhf.co.za

Sqiniseko Mbatha
Financial Analyst

Phone: +27 (0)84 700 6611
Email: sekom@tuhf21.co.za

Anneke Lund
Executive: Sustainable Finance
Phone: +27 (0)84 247 2611

Email: anneke.lund@standardbank.co.za

AJ Rothman
Consultant

Phone: +27 (0)83 408 0913
Email: AidanJR@tuhf.co.za

Praveshni Sewmohan
Manager: Sustainable Finance
Phone: +27 (0) 11 721 6410

Email: praveshni.sewmohan@standardbank.co.za

TUHF contacts Standard Bank contacts

mailto:paulj@tuhf.co.za
mailto:marc.hearn@standardbank.co.za
mailto:ilonar@tuhf.co.za
mailto:sivang@tuhf.co.za
mailto:nicholas.gunning@standardbank.co.za
mailto:Tebogo@tuhf.co.za
mailto:sekom@tuhf21.co.za
mailto:anneke.lund@standardbank.co.za
mailto:AidanJR@tuhf.co.za
mailto:praveshni.sewmohan@standardbank.co.za
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Annexure A: Urban Ubomi 1 Programme Overview
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Transaction structure (see description on following slide)
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Transaction summary (with reference to diagram on previous slide)

• On the Initial Issue Date and each subsequent Tap Issue Dates the Originators and Sellers will sell Loan Agreements together with
the benefit of all Related Security (the “Relevant Assets”) to the Issuer which shall make the purchase utilising the proceeds of the
Notes and the Subordinated Loan

• TUHF Ltd (“TUHF”) will advance the Subordinated Loan to the Issuer to provide part of the funding for the purchase of
Participating Assets by the Issuer on each Issue Date

• All Loan Agreements sold to the Issuer must meet the Eligibility Criteria and the Portfolio Covenants must be satisfied immediately
following each sale

• TUHF, as Servicer, will continue to perform the management of the Loan Agreements as agent on behalf of the Issuer

• Should a Servicer Default occur and not be waived by Noteholders, Mettle Credit Services Pty. Limited as Back-Up Servicer is
contractually committed on the establishment of the programme to continuing the functions of the Servicer

• Vuselela Collection SPV (RF) Proprietary Limited will operate the Collections Accounts into which all payments under the Loan
Agreements are paid

• TUHF, as Administrator to the Issuer, will perform certain administrative functions in relation to the conduct of the Issuer’s
business, including, but not limited to the administration of the Priority of Payments

• The Security SPV has been incorporated for the purposes of holding and realising Security for the benefit of Secured Creditors
subject to the Priority of Payments. The Security SPV will execute the Security SPV Guarantee in favour of the Secured Creditors.
The Issuer will indemnify the Security SPV in respect of claims that may be made against it arising out of the Security SPV
Guarantee

• The obligations of the Issuer to the Security SPV arising from the Issuer Indemnity shall be secured by the Security Cessions of all
of the Issuer’s rights to the Loan Agreements and all Related Security

• TUHF, as Preference Shareholder, will be entitled to participate in the profits of the Issuer available for distribution and will receive
dividends in respect of the Preference Shares to the extent permitted and in accordance with the Priority of Payments

• The Issuer may also enter into Derivative Contracts with a counterparty who has the Required Credit Rating, to hedge the Issuer's
interest rate risk exposure

Annexure A: Urban Ubomi 1 Programme Overview
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Annexure B: Eligibility Criteria

Summarized criteria that each Relevant Asset must satisfy 

• Originated in accordance with the Credit Criteria and the standard loan templates

• Only one Loan Agreement per Property

• Maximum loan amount Principal Balance of R50 million

• Maximum LTV Ratio of 81% as measured at the date of origination

• Maximum current LTV Ratio of 80%

• Maximum remaining tenor of 15 years and less than two years prior to the Latest Final Redemption Date

• Minimum margin of 150bps over the Prime Rate or 475bps over 3-month JIBAR

• Bears interest at a rate linked to the Prime Rate or a rate linked to 3-month JIBAR

• Not in arrears at the date of transfer and at least two consecutive instalments have been paid

• No obligation on the Lender to advance amounts prepaid or repaid or to grant Further Advances.

• Subject to a monthly amortisation with the exception of the Loan Agreements with an Interest Only Period concession

• The Loan Agreement is secured by a first-ranking Mortgage Bond or a Guarantee SPV Guarantee

• The Loan Agreement is capable of cession, delegation and/or assignment to the Issuer without the consent of, or notice to, the relevant
Borrower

• Rand denominated and monthly payments are not subject to any set-off, deduction or withholding

• Governed by and has been originated in terms of South African law and complies with Applicable Laws

o if subject to NCA then Issuer must be registered as a credit provider

• Valuation of the relevant Property was undertaken in accordance with the Credit Criteria

• Interest Only Period concession on condition that such concession was not approved for the purpose of restructuring the terms to
facilitate the rehabilitation of the Borrower and as at date of inclusion:

o the maximum remaining Interest Only period is 36 months; and

o the remaining period from the end of the Interest Only Period is not less than 10 years

38
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Annexure C: Portfolio Covenants

Summarized covenants that the portfolio must comply with on each sale

• Weighted average current LTV Ratio must not exceed 65%

• The proportion of the portfolio by outstanding loan amount with a current LTV Ratio greater than 70% must not exceed 25%

• The weighted average number of months from the loan commencement date (the seasoning) of the portfolio must not be less
than 12 months

• The weighted average margin of the asset portfolio is not less than 300bps over Prime or the equivalent bps over 3m Jibar

• The proportion of the portfolio by outstanding loan amount representing the top 3 companies cannot exceed 22%

• The proportion of the portfolio by outstanding loan amount representing the top 4 companies cannot exceed 27%

• The proportion of the portfolio by outstanding loan amount representing the top 5 companies cannot exceed 32%

• The proportion of the portfolio by outstanding loan amount representing the top 6 companies cannot exceed 36%

• The proportion of the portfolio by outstanding loan amount representing the top 7 companies cannot exceed 47%
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Pre-Enforcement Post-Enforcement
1 Tax

2 Operating Expenses

3 Third Party Expenses

4 Serving, Back-Up Servicing and Administration Fees

5 Derivative net settlements and Derivative Termination Amounts

6 Liquidity Facility – interest, expenses and principal  (n/a)

7 Class A Notes – interest and redemptions

8 Class B Notes – interest and redemptions

9 Derivative Termination Amount (counterparty in default)

10 Class C Notes (not redemptions only interest) - subject to no Class C IDE

11 Subordinated Derivative Contract payments 

12 Subordinated Loan

13 Dividend to Preference Shareholder

14 Dividend to ordinary shareholder

1 Tax

2 Operating Expenses

3 Third Party Expenses

4 Serving, Back-Up Servicing and Administration Fees

5 Derivative net settlements and Derivative Termination Amounts

6 Liquidity Facility - interest and expenses (n/a)

7 Class A Notes (not redemptions only interest)

8 Class B Notes (not redemptions only interest) - subject to no Class B IDE

9 Class C Notes (not redemptions only interest) - subject to no Class C IDE

10 Liquidity Facility – principal  (n/a)

11 Redraws and Re-Advances if no Stop-Lending Trigger Event

12 Further Advances in no Stop-Lending Trigger Event and Additional Assets if 
during the Revolving Period

13 Capital Reserve if during the Revolving Period

14 Note Redemptions - if Class A Notes outstanding

15 Arrears Reserve if Class A Notes outstanding

16 Class B Notes (not redemptions only interest) - subject to Class B IDE

17 Note Redemptions - if no Class A Notes outstanding 

18 Arrears Reserve if no Class A Notes outstanding but Class B Notes 
outstanding

19 Class C Notes (not redemptions only interest) - subject to Class C IDE

20 Note Redemptions - if no Class B Notes outstanding 

21 Derivative Termination Amount (counterparty in default)

22 Note redemptions if no call option exercised on Latest Coupon Step-Up 
Date

23 Subordinated Derivative Contract payments 

24 Subordinated Loan

25 Dividend to Preference Shareholder

26 Permitted Investments
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Source: Company Reports

Our Geographical Footprint
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Standard Bank Disclaimer
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This presentation is provided for information purposes only on the express understanding that the information contained herein will be regarded as strictly confidential. It is not to be delivered nor shall its contents be
disclosed to anyone other than the entity to which it is being provided and its employees and shall not be reproduced or used, in whole or in part, for any purpose other than for the consideration of the financing or
transaction described herein. If this presentation has been received in error it must be returned immediately to The Standard Bank of South Africa Limited (“Standard Bank”). This is a commercial communication. The
information does not include a personal recommendation and does not constitute an offer, or the solicitation of an offer for the sale or purchase of any financial product, service, investment or security. The information,
investments and/or strategies discussed here may not be suitable for all investors; if you have any doubts you should consult your investment advisor.

No liability is accepted by Standard Bank and/or any affiliate, subsidiary or branch thereof and its and their respective directors, officers, controlling persons, employees and agents (the “Standard Bank Group”)
whatsoever for any direct or consequential loss arising out of reliance upon all or any part of the information contained in this presentation. You are not relying on any communication (written or oral) from any member
of the Standard Bank Group as investment advice or as a recommendation to enter into any transaction; it being understood that information and explanations related to the terms and conditions of a transaction shall
not be considered investment advice or a recommendation to enter into that transaction. No communication (written or oral) received from any member of the Standard Bank Group shall be deemed to be an assurance
or guarantee as to the expected results of that transaction. The investments discussed may fluctuate in price or value. Whilst every care has been taken in preparing this presentation, no member of the Standard Bank
Group gives any representation, warranty or undertaking, express or implied, and accepts no responsibility or liability as to the accuracy, or completeness, of the information, statement, assumption or projection
contained in this presentation. Past performance is not indicative of future results.

For the avoidance of doubt, our duties and responsibilities shall not include tax advisory, legal, regulatory accounting or other specialist or technical advice or services. You are to rely on your own independent
appraisal of and investigations into all matters and things contemplated by this presentation. By accepting this presentation, you agree to be bound by the foregoing limitations. Kindly note that this presentation does
not represent an offer of funding since any facility to be granted in terms of this presentation would be subject to the Standard Bank Group obtaining the requisite internal and external approvals. Copyright 2017
Standard Bank Group. All rights reserved.

UK Residents

This information is not intended for the use of retail clients and must not be acted on or relied on by persons who are retail clients. Any investment or investment activity to which this information relates is only
available to persons other than retail clients and will be engaged in only with such persons. Standard Advisory London Limited (“Standard London”) is authorised and regulated by the UK Financial Conduct Authority.
This presentation is for distribution in the UK only to, and is only intended to be directed at, persons within paragraphs 19(5) or 49(2) (a) to (d) of the Financial Services and Markets Act 2000 (Financial Promotion)
Order 2005 (as amended). Persons into whose possession this information comes are required by Standard London to inform them about and to observe these restrictions. Telephone calls may be recorded for quality
and regulatory purposes. Standard Advisory London Limited, 20 Gresham Street, London, EC2V 7JE.

South African Residents

The Standard Bank of South Africa Limited (Reg.No.1962/000738/06) is regulated by the South African Reserve Bank and is an Authorised Financial Services Provider and Credit Provider.

United States Residents

Neither this presentation nor any copy of it nor any statement herein may be taken or transmitted into the United States or distributed, directly or indirectly, in the United States or to any U.S. person except where
those U.S. persons are, or are believed to be, (a) qualified institutions acting in their capacity as holders of fiduciary accounts for the benefit or account of non U.S. persons (as such terms are defined in Regulation S
under the US Securities Act of 1933, as amended (the “Securities Act”)) or (b) qualified institutional buyers within the meaning of Rule 144A under the Securities Act.

Hong Kong Residents

Standard Advisory Asia Limited is licensed by the Securities and Futures Commission under the Securities and Futures Ordinance in Hong Kong. Any investments and services contained or referred to in this presentation
may not be suitable for you and it is recommended that you consult an independent investment advisor if you are in doubt about such investments or investment services.

Dubai Residents

The Standard Bank of South Africa Limited (Dubai Branch) is authorised and regulated by the Dubai Financial Services Authority (register number F002907). Within the Dubai International Financial Centre the financial
products or services to which this marketing material relates will only be made available to Professional Clients, including a Market Counterparty, who meet the regulatory criteria of being a Client.
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